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When searching for the right home, you want
someone who is on your side, working with
you to find the perfect home to suit your
needs. Someone who is accessible, and
always puts your needs first. Someone like
Dallas/Fort Worth REALTOR® Judi Wright.
Working mostly by referral and word of
mouth, Judi prides herself on staying
accessible and friends with past and present
clients to ensure they remain more than
satisfied with their real estate experiences.

Serving the Frisco, Plano, Prosper, McKinney,
Allen and Celina areas (along with other
suburbs within Collin, Denton and Dallas
counties), Judi helps all types of homebuyers
find their dream homes and home sellers gain
quick traction and sell for the highest price in
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the shortest amount of time. Her area of
expertise is in luxury homes, but Judi and her
team work in all price ranges. Judi has recently
partnered with Ebby Halliday REALTORS®, a
member of the Leading Real Estate companies
of the World that includes 550 firms and
4,000 offices, in 30 countries and is the #1
market leader in 40% of the top 96 markets.
She and Ebby Halliday REALTORS® are also
partnered with Luxury Portfolio International,
run by many of the world’s most powerful
independent luxury brokerages. For 10 years
Judi has prided herself on helping her clients
successfully buy and sell homes in any
housing economy.
Accessibility is Judi’s middle name. She is
never without her phone, and always answers it.

“It has been so important to me to provide the level
of customer service that my clients expect and deserve.”
“It has been so important to me to provide the
level of customer service that my clients expect
and deserve,” she explains, and she works hard
to make sure her clients are confident she is
focused on their goals. And since 99% of her
clients have been referrals, she is able to focus
on the buyers and sellers she works with and not
on generating business. Judi offers a variety of
services to her clients, including a professional
home stager to help show homes in the best
possible way. “Do a really good job for you
clients and your business will grow,” Judi says
simply, and her motto has proven very effective.
“If you aren’t getting referrals or repeat
business, you must be doing something wrong.”
As almost all of her business comes from
referrals, Judi is clearly doing something right.
Prior to becoming a REALTOR®, Judi was a

Sales & Marketing Executive. She utilizes her
background to develop a marketing plan for
each individual home seller, highlighting
unique features and selling points.

Judi helps her clients prepare for every part of
the home buying process, from beginning to
end. She works to make the process as pain
free and quick as possible, to make it easy on
her clients and to achieve the best results. And
in a world where social media is key, Judi
stays in constant contact with her past and
current clients through social media outlets
such as Facebook. It gives her the opportunity
to reconnect and stay connected with clients,
who she often considers her friends. “I worked
very hard to build my business and each of my
clients becomes almost like a family member,”
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“Make the ‘Wright’ choice, for all the Right reasons!”
she says. “It is very important that I provide
the highest level of service so that their move
is as seamless and stress free as possible.”

And Judi’s dedication to her clients has been
recognized. She has been named Best
REALTOR® in Dallas by D Magazine in 2006,
2008, 2009, 2010, 2011 and 2012; was named a
Five Star REALTOR® by Texas Monthly; was
named a Top Individual Agent by Keller
Williams Prestonwood 2006-2010; is an
Accredited Buyer’s Representative, and an
Inaugural member of the Luxury Home
Marketing Institute and a Certified Luxury
Home Marketing Specialist. Judi is quick to
give back to the community she loves so much.
As a member of the Group One Network
Group—a group of luxury agents specializing
in luxury properties—they pledge to give a
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portion of their earnings each year to Frisco
Family Services.

When offering advice to new agents, Judi is
quick to tell them to focus on people they know,
and develop strong, lasting relationships. Join a
good company that offers excellent training and
access to agents with years of experience. Ebby
Halliday REALTORS® requires more than the
required amount and Judi can attest first hand the
benefit of continuing education. Judi has used her
experience and dedication to her clients to create
a plan that works. Judi will help you “Make the
‘Wright’ choice, for all the Right reasons!”
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